
Mark Greicar has begun work as general manager of 
Glacial Plains Cooperative. Selected by the board in 
April to replace retiring manager Tom Traen, Mark took 
over the cooperative’s top position on July 15, 2019.

Born and raised in Pisek, a small town northwest of 
Grand Forks, Mark graduated from the North Dakota 
State School of Science in Wahpeton with an associate’s 
degree in agribusiness. 

Mark spent 31 years working in a variety of positions 
with Harvest States – later CHS Inc. These positions 
included general laborer, agronomy plant manager, 
assistant grain manager and grain merchandiser in 
elevators in North Dakota. 

Most recently, Mark managed CHS business units based 
at West Fargo, Devils Lake and Milton, before returning 
to the leadership of a local cooperative as general 
manager at Glacial Plains.

“What really excites me 
about managing Glacial 
Plains is the local versus 
the corporate feel of  
the job,” says Mark.  
“I wanted to get back 
to that local ownership, 
and after spending my 
first 21 years in the Red 
River Valley, it’s nice 
to be back in corn and 
soybean country.”

According to Mark,  
Benson-Murdock is an 
ideal location for him 
and wife, Rhonda. “We have three children and four 
grandchildren, and they all reside in Fargo,” he states. 
“That’s just up the road, and it’s only four hours to our 
vacation home on Devils Lake.”
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New Leadership at Your Cooperative 

Glacial Plains Cooperative 
is doing everything it can to 
make sure you have the dryer 
gas you need. See Pages 3. 

Continued on page 3

New General Manager Mark 
Greicar wants to emphasize 
customer service.
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The Corn Market: Too Many Unknowns 
This is the first crop year, as a grain 
merchandiser, that I have ever been 
involved with so many prevented 
planting acres. And it’s not just a 
localized problem. It stretches to 
almost the entire Corn Belt. This is 
also one of the latest crops farmers 
in our area have ever planted, to my 
recollection. The debate on planted 
acres and final yield has been unlike 
anything I’ve seen.

The May 10 USDA report was the most bearish we could 
have envisioned. It had the corn carryout at 2.485 billion. 
The market made new lows off this report but planting 
progress and a wet forecast trumped the report. The 
market started to rally on May 14. The June 11 report 
fueled the market as the USDA pegged carryout at 
1.675 billion. The grain market made a high on June 17 
at $4.73 December futures. 

Then the July USDA report came out. It shockingly had 
planted corn acres at 91.7 million and implied a carryout 
of 2.010 billion. The USDA decided to redo its survey in 
14 states and give an update on the August report.  
The corn market trended lower throughout July and 
early August. Estimates for this report had a 7 million 
range on acres and a 6-bushel range on yield. The USDA 
report, released on August 12, wasn’t real popular. It 
pegged corn acres at 90 million acres planted, which 
was higher than the 89.8 top of the range. It also 
pegged yield at 169.5 bu/A which was higher than the 
167.2 top of the range. The implied carryout was  
2.181 billion, which was higher than the 1.900 top of 
the range. 

I sit here writing this article in early September, with a 
crop that we all know is behind schedule. The planted 
acres battle is behind us, but the debate on harvested 
acres at 82 million is still ongoing. The yield debate 
continues to intensify as the Pro Farmer Tour came in at 
163.3 bu/A, about 6 bushel less than the USDA. 

We’ll need time to get anywhere close to the USDA’s 
estimate. Cool temps at the end of August and 
beginning of September have only fueled the debate. 
An early frost would be devastating. (By the time you 
read this, you know the outcome.) 
 
Everything I have mentioned thus far is about the 
supply of corn. What people seem to be forgetting 
is that demand is poor. Ethanol margins have been 
down. Some plants have shut their doors and others are 
rumored to be considering closing.

Heading into the new crop, exports are also poor. PNW 
corn sales are basically minimal for October, November 
and December. Corn quality is a big concern. Most feel 
we will not be able to make No. 2 grade. The secondary 
BNSF rail market is at all-time low harvest levels through 
Oct., Nov. and Dec. This confirms the poor PNW sales 
and the quality fears.  

Trade talks with China continue to go nowhere, besides 
720 TMT of beans as good faith purchases recently. We 
remain in a headline market every day as a simple tweet 
can change the direction. That just adds to the many 
unknowns we are experiencing. The volatility is far 
from over. This coming year is shaping up to be some 
interesting, but not-so-fun, times.  

Have a safe harvest! ◆

Yield is uncertain, and 
demand is poor heading into 
harvest, making it difficult 
to predict profit potential for 
the 2019 corn crop.”

“

CRAIG KAVANAGH
Grain Merchandiser

©2019 Glacial Plains Cooperative. All Rights Reserved. 2



Maximizing Your Fertilizer Dollars 

With fall 
here and 
harvest 
starting, 
we are 
beginning 
the last 
phase of 
a crop 
year that 
has been 
challenging 

for most producers. Years 
like this are not only difficult 
for farmers but for everyone 
engaged in agriculture — 
including Glacial Plains 
Cooperative.

For some producers, the next 
crop year has already begun 
with fertilizing decisions and 
application orders. Keep in 
mind: Fall is a very good time 
to get your fertilizer down, 
so you don’t need to worry 
about timing of application or 
compaction in the spring. Also, 
fall is almost always a more 
cost-effective time of year to 
buy your crop nutrients. 

In these tight times, you need 
to squeeze the most from 
your fertilizer dollar. One way 
to do that is to protect your 

nitrogen from loss by using 
nitrapyrin — N-Serve® for NH3 
and Instinct® for urea. 

Some argue that the cost of a 
stabilizer could be used to add 
more fertilizer. But I think Joey 
Paulson had the best analogy 
for this. He said, “If you have 
a hole in the fence around 
your pasture, do you just keep 
adding cows — or do you fix 
the fence?” I think fixing the 
fence would be the thing to 
do, both economically and 
environmentally.

We at Glacial Plains look 
forward to doing business with 
you this fall and in the future. 
Keep in mind that this is your 
company. Money spent with 
us — whether it’s in agronomy, 
grain, energy, the C-Store or 
the shop — stays local and 
with you. ◆

LEIF CARLSON
Manager

Benson Agronomy

Plug the hole in your 
nitrogen fence. Use 
N-Serve or Instinct.”

“

Glacial Plains will spread your fields after harvest. 
Best time. Best price.

Eric Overlie and our other experienced applicators 
are waiting for your call.

Corn plots at the north entrance to Benson Agronomy.
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Mark says his initial goal as Glacial Plains general manager will be 
to protect the balance sheet and equity of the co-op and to keep 
it financially strong. Next, he wants to grow the co-op’s grain and 
agronomy business in what he acknowledges is a very competitive 
environment. To do that, he plans to emphasize customer service.

“We will be completely focused on our owners as our number one 
priority,” says Mark. “We want to be the first at the farm gate.”

Editor’s Note: Mark and Rhonda like to golf and spend time at the lake 
fishing. Mark also enjoys hunting elk, deer and pheasant. ◆

Continued from page 1

We want to be 
the first at the 
farm gate.”

“



Heavy Dryer Gas Season Expected 
We’re just 
starting harvest, 
and we anticipate 
a busy crop dryer 
season. We’ve 
filled as many of 
our customers’ 
farm and home 
tanks as possible 
this summer, and 
Glacial Plains 
Cooperative has 

eleven 30,000-gallon LP storage 
tanks to pull from. But demand for 
dryer gas can drain our storage in a 
matter of days.

Although supplies are adequate 
now, keeping our dryer customers 
supplied will depend on the logistics 
of moving additional gas to our 
storage by pipeline and rail. 

I want to assure you that we 
are doing everything we can to 
make sure you have the dryer gas 
you need.

Ask questions about AFD
Almost all our fuel customers are 
on AFD (automated fuel delivery) 
and we are actively monitoring your 
tanks. The advantage of AFD is 
having fuel available when you need 
it, with no worries about running 
out. You can pay for your fuel as 
you use it, on the average monthly 
billing — or you can buy out the fuel 
in your tanks when the price is right.

If you have questions about how 
your tank is being managed, how 
tank consumption is figured or how 
to buy out your tank, please call 
Glacial Plains energy office at 320-
842-5311. We’ll be glad to explain 
how AFD works.

Crop insurance growing
Glacial Plains has had a very active 
year in the crop insurance business. 
It started with a late spring. Our 
farmers got some crop planted 
in May and the rest didn’t get 
planted until later. There were many 

prevented planting acres in our 
area. Two hailstorms affected our 
crop insurance customers and there 
were lots of claims and questions, 
even from producers who are not 
our customers. I’m happy to report 
that we’ve handled everything, 
and Glacial Plains’ crop insurance 
business is growing.

NOTE: Be aware of fall harvest 
prices. If they are lower than 
spring prices, it may increase 
your APH (actual production 
history) guarantee, even if yields 
were average.

The closing date for insuring next 
year’s crop is March 15, 2020. If 
you would like to visit about our 
services, call me at 320-842-5311 or 
Aaron Vadnais at 320-875-2810. ◆

We’re doing everything we can to make sure you have 
the dryer gas you  need — day or night.

JOEL JAMES
Manager

Benson Energy
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We filled as many of our customers’ 
tanks as possible this summer, but 

demand for dryer gas can drain our 
storage in a matter of days.

Glacial Plains has eleven 30,000-gallon LP storage 
tanks to pull from at harvest time.

Call Joel James at 
320-842-5311 or 
Aaron Vadnais at 
320-875-2810 to 
purchase your
2020 crop
insurance through
Glacial Plains.”

“
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Co-ops and Farmers Face Similar Risks 

After three years serving as the insurance and 
regulatory representative for Glacial Plains 
Cooperative, I’ve walked, and sometimes crawled, 
through each of our facilities. In the process, I’ve 
learned about the many hazards agribusinesses 
such as ours face, and I’ve visited the farms of our 
customers — who often face the same hazards.

On the farm, I typically find three-prong electrical cords 
where the ground plug is missing or 220-volt cords 
with cuts and missing insulation running through water. 

I also find you entering grain bins to break down 
bridged grain without harnesses and without someone 
outside the bin to help if something goes wrong.

You can get by with a lot of things at home that we 
can’t in the industry. Most of you can avoid penalties 
from OSHA or the insurance company, but if the 
unthinkable happens, you can’t afford injury and loss to 
your family or your employees.

For this reason, I encourage you to fix electrical 
and other hazards on your farm and train all family 
members to avoid grain engulfment.

The Minnesota 
Grain and Feed 
Association 
website 
www.mgfa.org 
has a new farm 
bin safety video 
that I encourage 
you to look at. 
Just click on 
“Resources” and 
then click on 
“Safety-Health.” 
Scroll down the 
page until you 
come to “NGFA 
& NCGA Unveil 
New Farm  
Grain Bin  
Safety Video.”

Ask everyone on your farm to watch that video.  
It’s a lifesaver. ◆

JOEL JAMES, Manager Benson Energy

More than 900 cases of grain 
engulfment have been reported with 

a fatality rate of 62% in the past 50 
years. (Purdue University)

Flowing grain acts like quicksand and 
can bury a person in seconds. (OSHA)

Fix electrical hazards on 
your farm and train all 
family members to avoid 
grain engulfment.”

“



October is a 
good time to 
work on that 
beautiful 
lawn you’ve 
been 
dreaming 
about all 
summer 
long. Need 
seed or 
fertilizer? 

Stop in the Benson C-Store for 
a good selection of lawn care 
products.

The Benson C-Store features 
daily lunch specials. Look on 
our Facebook page to see 
what each day’s special will be. 
Remember, the lunch special 
is a full meal deal, including 
a beverage, for under $7.00! 
We’ll begin serving soup when 
the weather gets colder.

Gift cards save money
With your child back to school, 
our gift cards can help you 
control their lunch spending. 
You can decide how much they 
need for a month and buy them 
a card in that amount. That way, 

they are responsible for making 
it last the entire month.

It’s a great way to avoid a 
“surprise” bill at the end of the 
month. Plus, they’ll learn how 
to budget.

Boots for weather to come
We have a good selection of 
Reed snow boots on hand. Get 
yours before the cold sets in. 
Be sure to pick up a pair of 
Reed insoles, too. Those things 
are amazing. I’m not kidding 
when I say, “It’s the best $10 
you’ll ever spend.”
 
As always, stop in and visit with 
our friendly staff and pick up 
all your lottery needs here. We 
look forward to seeing you.
 
By the way, CANDI SAYS HI! ◆

All You Need for a Great Lawn 

It’s the best $10 
you’ll ever spend,” 
says C-Store manager 
Jane Saulsbury of 
Reed insoles.

“

Willie Steffensen grew up on a hobby 
farm between Belgrade and Brooten. 
After graduating from BBE High School, 
he worked 13 years for private companies 
putting in city sewer and water mains. 
Then Willie attended farrier school in 
Purcell, Oklahoma. He returned to trim 
and shoe horses for three years. Willie 
began working part-time for Glacial 
Plains Cooperative in 2018. He joined the 
cooperative full-time as mill operator at the 
De Graff feed mill in June of this year.

Willie and his wife Andrea home school 
their sons Colton, Harley and Royce. “They 
all ride horses and complete at the Bar 
7 Ranch at Hillman, Minnesota, and the 
Rusty Spur Arena in Spicer, Minnesota,” 
says Willie, who also trains, buys and sells 
horses on the side. The family lives on an 
acreage between Sunburg and Pennock.

“I like livestock — I always have,” says 
Willie when asked why he is interested 
in becoming a mill operator and learning 
more about animal nutrition.

“I’m looking forward to using my 
God-given talent to make a difference for 
the customer,” he adds. ◆

New Mill Operator 
at De Graff 

JANE SAULSBURY
Manager

Benson C-Store
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Buy Your Fertilizer This Fall

WinField® United will finance your 
seed and chemical purchases at a 
very attractive rate.”“

A Reminder: As always, any past due accounts 
are cash only. You may not book or apply 
product if you have a past due account with 
Glacial Plains Cooperative.

Your Choice of Stress and Protein Tubs 

AARON VADNAIS
Financial Services 

Manager

Weaning time is at hand and 
stress tubs are in high demand. 
We carry Bovine Stress Lic tubs 
from Form-A-Feed and Brigade 
Stress tubs from CRYSTALYX®. To 
supplement late-season grazing 
of corn stalks or grasses, we carry 
Stalk Buster 30 protein tubs from 
Form-A-Feed and BGF-30 protein 
tubs from CRYSTALYX.

Pick up the tubs of your choice at Benson, De Graff, 
Kerkhoven and Sunburg.

New bale feeder
On display at the 
Benson Feed Store 
is the original Poly 
Round Bale Feeder. 
Made of durable 
polyethylene, the 
standard feeder is 
8' in diameter and 
46" high. Century 
Livestock Feeders, 
Inc. manufactures 
this lightweight 
feeder which can be 

moved into place by a single person, is “bull tough” 
and comes with a seven-year limited warranty. See 
it today!

In addition, the Benson Feed Store displays and sells 
all kinds of feed bunks, gates and other cattle feeding 
and working equipment. We have a big inventory, 
but if you can’t find what you are looking for, we can 
order what you want and have most products within 
24 hours.

Better tags and
dog food
We’re getting rid 
of Z-Tags in favor 
of the one-piece 
Y-Tags with a 
smaller hole and 
surgical tip for 
easier piercing. We 
carry Y-Tags in both 
cow and calf sizes.

We’ve also replaced 
our Country Vet® 
dog food line 

with Black Gold. This new dog food line contains the 
essential oils, probiotics for joint health and Omega 
3 fatty acids demanded by dog owners. Choose from 
grain-free rations for small and large breeds, puppies, 
working dogs and senior dogs.

Drop in and browse the new Black Gold line at our 
Benson Feed Store today. ◆

See this lightweight bale feeder at 
the Benson Feed Store.

Rick at the Benson Feed Store with a 
bag of our new Black Gold dog food.

NATHAN NELSON
Sales Specialist

8

For the coming crop year, Glacial 
Plains Cooperative will again 
offer CHS Financing. We’ll also 
have Secure Financing through 
WinField® United at a very 
attractive rate. Applications for 
both programs are one-page for 
loans under $250,000. 

Whether you apply your fertilizer 
this fall or next spring, consider 
buying your fertilizer in the fall.

In-season fertilizer prices were 30% higher last  
spring than the previous fall.

To discover what you could 
save, contact your Glacial Plains 
sales agronomist, or call me at 
320-875-2810. I look forward to 
working with you. ◆
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New Soil Nutrient Products at Clontarf 
In the spring of 2020, we’ll have two 
new liquid nutrient products at the 
Clontarf agronomy plant. 
 
We’re installing a storage tank for 
bulk ATS (ammonium thiosulfate) 
which is a mixture of nitrogen and 
sulfur. We can custom mix ATS with 
28-0-0 nitrogen to the level of sulfur 
the customer desires. We can apply 
it, or the customer can apply it, 
usually before the crop emerges. 

However, a few growers apply this product through 
their irrigation systems.

A second tank being installed at Clontarf will contain 
RoMax 8-18-4, which also contains zinc, iron and 
manganese. We can custom-mix this solution with 
liquid starter fertilizer for application by our growers.

In the past, we’ve provided these nutrients in some 
form to our growers. But ATS and RoMax make it 
easier to blend and speed things up for the grower at 

our location. Growers are paying more attention to the 
small numbers and more micronutrients — particularly 
sulfur — are being applied every year. 

Glacial Plains is headed to the SKY. 
We have been using Agvance for our software for 
many years. Since August, we have been updating 
our computer software to Agvance’s new SKY apps 
for our Dispatch, Application and other agronomy 
improvements. The first thing I noticed was the 
increased speed of transactions from the past at all of 
the agronomy locations. Better Tools = Better Service. 
Have a safe fall!

Why buy your fall fertilizer at  
Glacial Plains Cooperative?
At our three locations, we have the most blending 
towers, floaters and the best, most-dedicated staff 
in the area. Plus, consider the speed that we can 
deliver these products compared to our competitors. 
Glacial Plains has excellent equipment which will be 
an advantage with a later season. You can count on 
Glacial Plains to get the job DONE this fall! ◆

Tire Problems 
in the Field?

Glacial Plains tire service truck is 
available nights and weekends during 

harvest season. Call our operator, 
Scott Mortenson, at 320-368-2017.

JIM JOHNSON
Clontarf Location 

Manager



Buying Better in Bulk 
With the automation of our De 
Graff feed mill, we reconfigured 
some bins and have had the 
opportunity to buy some 
ingredients in bulk that we haven’t 
in the past. This allows us to buy 
ingredients like canola oil and 
other ingredients common to dairy 
rations at a better price and keep 
our costs down.

 
In addition to our new Repete automatic batching 
system and bulk ingredient purchasing capacity, we 
have a new mill operator — Willie Steffensen from 
rural Pennock. A farrier by trade, Willie started with 
Glacial Plains Cooperative in June. He is dependable, 
conscientious and looking forward to learning about 
feed milling. Right now, we’re getting Willie up to 
speed on quality control. In the future, we’ll send 
him to training courses on the nutrition side of feed 
manufacturing. Read more about Willie on page 7 of 
this newsletter.
 
One more thing. I can’t emphasize strongly enough 
the importance of giving us your feed orders a 
minimum of 24 hours in advance. If you call us the day 
before, we can manufacture and deliver your feed 
when you want it and keep the cost down.

Thanks for your business. ◆

RANDY SIMMONDS
Feed Division 

Manager

PO Box 47
Murdock, MN 56271-0047


